


PRIVACY HAS ARRIVED. 

SWISS HOSTED PRIVATE AND 

SECURE COMMUNICATIONS 

PLATFORM

Switzerland Canada USA LATAM 

Data Privacy - Data Protection 

At  we do both, successfully.

SWISF



THE PROBLEM THE                        SOLUTION

BIG TECH (AWS, Microsoft, Google, 

FB, WhatsApp ) data mine and share 

your data

Open-source software compromised 

by hackers worldwide

(Telegram, Signal, ProtonMail)

Communications monitored by 

governments, third parties and 

hackers (email, chat, VPN and others)

AI implemented on all solutions, 

leads to invasion of privacy, including 

traffic monitoring by BigTech VPNs

BEC attacks costing 56 Billion US$ to 

the global economy  (BEC = Business 

Email Compromise)

No BIG TECH, proprietary technology 

only

Privacy Focused Apps

No Open-source to avoid hacker 

intrusions

Swiss Data Privacy laws in 100% 

privately owned servers. Private 

closed-circuit environment

No AI anywhere on Sekur solutions

Swiss VPN, your IP address is 

considered Private Property in 

Switzerland

Privacy by design with SekurSend 

tech to avoid BEC attacks



SekurMessenger®
Send encrypted chats to Sekur and non Sekur 
users with self-destruct messages in all devices.

SekurMail®
Send encrypted and private emails, to any 

ISP with added  closed environment 
SekurSend-SekurReply.

SekurEnterprise®

Enterprise solutions. "BEC" protection, C- level 

Email "Triage" protection and customized private 
network with SekurRelay. "Ring-Fence" 
SekurMessenger employees for higher security 

and privacy.

WE PROTECT

DATA & COMMUNICATIONS 

FOR CONSUMERS, 

BUSINESSES, AND 

GOVERNMENTS.
SekurVPN®

Secure and private VPN with Swiss IP 

anonymous connection.  

A red and 
white flag with
a white 
triangle

https://youtu.be/XAlBb9DaIFY?si=bUCqz_YhKo4yrJAh


Protection 
B E Y O N D  E N C RY P T I ON

.

.

HeliX®
HeliX®

Server encrypted 

no exposure on 
devices.

Data is transferred 

from device in an 
encrypted tunnel.

Incoming or outgoing data 

happens in our Swiss 
secure servers only.

No Data mining ✓

Transactions

Private by design. No 

Third-party services 
involved.

With our own servers in 

Switzerland Sekur offers 100% 

cloud-based, non-big-tech, non-

CLOUD Act, privacy and security.

Data is transferred from device to 

secure servers in an encrypted 

tunnel. 

Our proprietary technology 

HeliX® wraps data transfer in 

2048-bit encryption with multiple 

layers of proprietary encryption 

wrapped and intertwined in HeliX®, 

which creates multiple layers of 

proprietary encryption 

exponentially stronger than any 

other system.

PRIVATE SERVERS IN SWITZERLAND ONLY



Privacy

Matters
U. S. & LATAM 
MA RKE T OP P O RTU NIT Y

ht tps ://www.kbvresearch.co m/no rth-america-cyber-s ecur ity-services-market /
ht tps ://www.statis ta.co m/ou tlook/tmo/cyber securit y/world wid e

+33M

USACybersecurity US$81B2024

USA

Cybersecurity 

US$81B
2024

ARPU

Focus on USA Consumers + SMBs

SaaS Model Recurring Revenues 

monthly/yearly 

ARPU – Average Revenue Per User 

(monthly) 
▪ Consumers: US$12+

▪ SMB: US$25+

▪ Corporate/HNWIs/VIP: US$90+

Profitability reached at 4,000 users level 

(blended Consumers and SMB). 

Current paid user level 2,700 users. 

Trending CPA of US$9 in 2025/2026

Marketing campaigns in 2025/2026 targeting 

10 million SMBs/Corporates and 50 million 

Consumers in US markets by end of 2026.

+4M*

SMB´s In 

USA

(LATAM AMX*) 

Addressable 
Market

+125MLATAMCybersecurity US$8.2B2024

LATAM
Cybersecurity 

US$8.2B

2024

Users in USA

Privacy advocates Anti 

Big Techs

(USA) Addressable 

Market

+80M

*América Móvil
Postpaid Subscribers

SMB´s In 

México

https://www.statista.com/outlook/tmo/cybersecurity/united-states
https://www.statista.com/outlook/tmo/cybersecurity/united-states


P&L 

Revenue 

USD (000's)

Subscribers

2024 2025E* 2026E*

2,368 2,684 4,425

20 5,970 49,046

Total 2,388 8,654 53,471

2024 2025E* 2026E*

Gross Revenue $ 370 $ 1,003 $ 12,539

Net Revenue $ 321 $ 677 $ 7,643

Total Expenses $ 1,314 $ 1,273 $ 1,813

Profit (Loss) $ (993) $ (596) $ 5,829

* Profitability achieved within 90 days of closing PPM. Assuming US$350K in PPM closed by end of

June 2025.

Organic growth

online/Consumers

B2B & Corporate

&  S U B S C R I B E R S



Chairman of the Board

Independent Director, Audit Committee Member, Compensation 
Committee Member, Nominating Committee Member (4)

CEO/CTO/COO

CFO

(1)

Corporate Secretary 

(1)Legal and Securities

Counsel (1) Chartered Accountants, 

Auditors (1)

USA 

subsidiary

Accountant

(1)

Branding and

Marketing  Team (2)

US Mass Campaigns 

Management  B2C 

and B2B (3)

Head iOS Research and Development 

(1)

Global Systems Admin, 

Head Developer for Sekur and 

SekurMessenger (1)

Head Systems Architect,

Sekur (1)

Web Development (1)

Project Director, Apps Development

(1)

Head Android Research and Development

(1)

Quality Assurance and Testing

(1)

BOARD OF DIRECTORS              

SALES and MARKETING

CORPORATE

TECHNOLOGY

Support (2)

Total: 6 Total: 9

Total: 6

Head of  America 

Movil

Partnership  (1)

Corporate Relations  (1)

Organization 
CH A RT ADVISORY BOARD

US Partnerships 

Strategy (2)

LATAM Partnerships 

Strategy (1)



Our Team

Alain Ghiai

Chairman of the Board of 

Directors, Founder, CEO/CTO / 

Member Audit Committee.

Scott Davis

CPA, CGA, CFO

Henry Sjöman

Director/ 

Member Audit 

Committee

Dr. Claudio Alberti, 

PhD

Director

A blue 
and 
black 

A blue 
and 
black 

A blue
and 
black 

Amir Assar

Director

A blue 
and 
black 

A blue
and 
black 

Henryk Dabrowski

Advisory Board, 

Strategy/Telecom 

Sector

Erika J. Cabrera

Head of Latin America 
Alliances 

A blue 
and 
black 

A blue 
and 
black 

Advisory Board and LATAM Management

Board of Directors and Senior Management

https://www.linkedin.com/in/ghiai/
https://www.linkedin.com/in/scott-davis-92a0a323/
https://www.linkedin.com/in/henry-edvard-sj%C3%B6man-a7b23622/
https://www.linkedin.com/in/amirassar/
https://www.linkedin.com/in/claudioalberti/
https://www.linkedin.com/in/henrykwdabrowski/
https://www.linkedin.com/in/erika-cabrera-/


Number of

Options

Exercise

Price ($)

Expiry

Date

3,000,000 0.14 August 30, 2026

8,166,272 0.04 January 13, 2033

11,166,272

Stock options (in US$)

Number of

Warrants

Exercise

Price ($)

Expiry

Date

28,290,116 0.04 September 12, 2026

1,065,000 0.04 October 15, 2026

11,687,617 0.04 November 28, 2026

6,973,705 0.04 March 31, 2027

48,016,438

Warrants (in US$)

▪ 42 million shares held by management, never sold. Average cost US$0.10 to US$0.15

▪ 50 million shares done on this PPM  cost US$0.025.These holders are holding post Nasdaq listing 

estimated in 2026.

▪ 35 million shares held by Swiss and Europeans (average cost US$0.20) Long Term.

▪ The rest is estimated for most of the rest between US$0.07 to US$0.25 distributed between 2,100 

shareholders.

Capitalization
TA B LE  ( a s  o f  A p r i l  2  2 0 2 5 )

170,120,807

Total  Outstanding 

Common shares



In Summary - Why Invest in Sekur®

THE PROBLEM THE                        SOLUTION

• BIG TECH  Data mining

• Open-source software compromised

• AI -invasion of privacy

• Communications monitored by 

governments

• Proprietary technology only

• Privacy Focused Apps

• No Open-source

• Swiss Data Privacy laws

• No AI anywhere - Privacy by design

•Gross profit margin of 85% (68%+ in B2B) recurring revenue SaaS model.

•Debt free company, revenue producing, expected profitability within 90 days of closing private placement.

•Largest telecom operator in Latin America launching SekurMessenger Q2 2025.

•Expected high growth with B2B partners and affiliates in 2025 and 2026.

•Ground level opportunity for investment in revenue producing company in cybersecurity and privacy sector.

•Leading privacy communications platform covering Email, Chat, VPN  - soon to cover video conferencing and 

voice.

•Solution serves Consumers, SMBs, Corporates/Enterprises. SMB is the biggest market. 95% is US market.

•SEC F1/A ready for uplist to Nasdaq when profitability is achieved.



www.sekurprivatedata.com

www.sekur.com

connect@sekur.com

Logo, 
icon  
Description

Logo, 
icon  
Description

company/sekurprivatedata-ltd

@sekurprivate
SWISF

SKUR

https://ca.linkedin.com/company/globex-data-ltd
https://twitter.com/globexdata


Disclaimer

A final prospectus contai ni ng  important information relat ing to the securities descri bed in this document has been filed 

with the security's regulatory authorities in Bri tish Columbia, Alberta and Ontario. A copy  of the final prospectus , and 

any amendment, is required to be del ivered with this document. This document does not provide full disclosure of all 

material  fac ts relat ing to the securities offered. Inves tors  should read the final prospectus , and any amendment, for 

disclosure of those fac ts, espec iall y risk fac tors relat ing to the securities offered, before making an investment 

decision.

This presentation provides a very brief summary of GlobeX Data Ltd. (the “Company”) derived from the disclosure 

contai ned in the Company’s final prospectus dated May 8, 2019 (the “Prospectus ”) that this  information was 

derived from that contains “forward-look ing statements”. Forward-looking statements can be identif ied  by words 

such as: “anti cipate,” “intend,” “plan,” “goal,” “seek ,” “believe,” “projec t,”  “est imate,” “expec t,” “strategy,” 

“future,” “likely ,” “may,” “should,” “wi ll” and similar references to future periods. Examples of for ward-looki ng 

statements include, among others , statements regarding:

• Ant i ci pated  levels of expenditures for the next twelve months;

• Expec tat ion s of ongoing relationships with reseller and partners;

• Ti ming of complet ion of software integrations and updates;

• Ma nagement’s  belief that we have suffic ient liquidity to fund the Company’s bus iness operat ions during the 

next twelve months; and

• Strategy for cus tomer retention, growth, product  development, market positi on, fi nancial results and reserves.

Forward-looking statements are nei ther historical fac ts nor assurances of future performance. Ins tead, they are 
based only on management’ s current bel iefs, expectations and assumptions regarding:

• the future of the Company’s bus iness;

• the success of market ing and sales efforts of the Company;

• the project ions prepared in house and project ions del ivered by channel partners;

• the Company’s ability to complete the necessary software updates;

• increases in sales as a result of investments software development  technology;

• consumer interest in the Produc ts;

• future sales plans and strategies;

• reliance on large channel partners and expectations of renewals to ongoing agreements with these partners;
• antic ipated events and trends; and

• the economy and other future condit ions;

Because for ward-looki ng statements relate to the future, they are subject to inherent uncertainties,  risks and changes 

in ci rcumstances that are diff icult to predict  and many of which are outside of our control .  The Company’s actual 

results and fi nancial condit ion may differ materiall y from those indicated in the for ward-looki ng statements. 
Therefore, you should not rely on any of these for ward-looki ng statements.

Important risk fac tors that could cause the Company’s actual results and fi nancial condit ion to differ materiall y from 

those indicated in the for ward-looki ng statements include, among others , the foll owi ng:  speculative nature of 

investment risk; history of operat ing loss; going-concern risk; the Company’s reliance on resellers and other 

distribution channels to sell its produc ts; dependency on large channel  partners; dependency on key personnel; 

dependency on third part ies; software bugs; competit ion; security threats; research and development ; 

commitments; obsolescence; growth; dilution; uni ssued share  capital; liquidity and future fi nancing risk; market risk 

for securities; and increased cos ts of bei ng a publ icly traded company. Actual results may vary from such for ward-

looki ng information for a variety of  reasons, including but not limited to, risks and uncertainties disc losed in this 

prospectus. See “Risk Factors” on page 41 of the Prospectus.

These for ward-looki ng statements are made as of the date of the Prospectus and are based on the reasonable 

bel iefs, expectations and opinions of management on the date of this prospectus (or as of the  date they are 

otherw ise stated to be made). Although the Company has attempted to identify important fac tors that could cause 

actual results to differ materiall y from those contai ned in for ward-looki ng  statements , there may be other fac tors 

that cause results not to be as antic ipated, est imated or intended. New fac tors emerge from time to time, and it is 

not possible for management to predict  all of such  fac tors and to assess in advance the impac t of each such fac tor 

on the Company’s bus iness or the extent to which any fac tor, or combinati on  of fac tors, may cause actual results to 

differ materiall y from  those contai ned in any for ward-looki ng statement. There is no assurance that such 

statements will prove to be accurate, as actual results and future events could differ materiall y from those 

antic ipated in  such statements. We do not undertake to update or rev ise any for ward-looki ng statements , except 

as, and to the extent required by, appl icable securities laws in Canada.

Readers are caut ioned against placing undue reliance on for ward-looki ng statements.
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